
Andrew Quilkey Your Local Agent
Office: 4344 2511   Mobile: 0421 200 330 
a.quilkey@wilsonsproperty.com.au

www.wilsonsproperty.com.au

Click to see listings in your web browser!

JULY 2016
MARKET ACTIVITY REPORT 

NEW FINANCIAL YEAR NEW OUTLOOK!!!
I don’t know about all of you 

however I am happy to finally 

see the end of the federal 

election, now we can all get 

back to normality and move 

onwards. The election brought 

the local market to a crawl 

however the good news is that 

since the new financial year, we 

have seen a huge increase in 

buyer demand and owners who 

are thinking about selling.

What will the new financial 

year bring us? The crystal ball 

has been broken again so it 

is just my educated guess 

to where I see the market 

progressing. So far we have 

seen 4 years of positive growth 

which has been at a steady 

pace with 2013 & 2015 being 

really bumper years and 2014 & 

2016 being so far steady with 

growth. 

If you look at it as a whole, 

we have seen the market grow 

from 50-80% depending on the 

house, location, past sale price 

and marketing. Some homes 

have not seen the same extent 

of growth, they may have 

sold previously and are now in 

slightly worse condition where 

others have seen more growth 

because of location, change 

of zoning and renovations/

improvements. If you look at 

the 2002-2004 boom, we saw 

the market grow over 100%, 

however we then saw the 2005-

2007 crash where the prices 

corrected some 20-30%.

Looking at these factors 

and knowing banks are more 

regulated now compared to 

the old days of the 100% and 

110% home loans, I feel that 

if growth stalled to 2-5% for 

the remainder of the year to 

early next year, we will not 

see a correcting market. With 

interest rates at record lows and 

forecast to stay low, the share 

market levelling itself out and 

our resources still undervalued, 

this all puts pressure on the 

Reserve Bank and government 

to keep the property sector 

strong. 

What I have observed lately, 

and it has taken me 13 years 

to realise, is that some simple 

truths to owners about how to 

achieve the best value for their 

home needs to be seriously 

adjusted in this area. We have 

over 100 agents actively selling 

homes on the peninsula and 

although this is great for owners 

with competitive commission 

rates, the lesser quality agents 

use fees, marketing and price as 

kind of a misdirection to owners 

to get them focusing on what 

is not important in a sale. If you 

look at it simply:

A home is worth what 

a buyer is willing to pay. 

Competitive competition 

amongst buyers will get you 

a higher price. The bigger the 

marketing net, the more buyers, 

more buyers = more money. Why 

do we look at ways to cheapen 

the marketing when all we are 

doing is possibly cutting out 

buyers which in turn cuts out 

dollars for owners.

A skilled trained negotiator 

will always get a higher price 

than an untrained negotiator. 

Fees are not paid unless a sale 

is achieved. Even if there was a 

difference, wouldn’t you want 

the best agent working for you? 

If the other agents are more 

expensive then you simply load 

your bottom line by the extra 

ANDREW’S JULY EXCHANGED SALES

104 Paton Street, Woy Woy  $490,000

242 Glenrock Pde, Koolewong  $600,000

2/107 Henry Parry Drive, Gosford  $395,000

cost and make them earn it.

If your home is worth 

$550,000 and you listed it for 

$500,000 or $600,000, what 

would you get you a better 

result? Would it surprise 

you if I said $500,000? You 

would literally have hundreds 

of enquiries and that much 

competition that you would 

probably sell for more than 

$550,000. In comparison if you 

listed at $600,000 you put your 

home against homes which will 

represent more value than you 

are offering and you would be 

lucky to receive low offers. So 

then the question must be: why 

is the agent’s price they put on 

your home important?  If you 

look at the hottest markets in 

Australia (Sydney & Melbourne) 

almost every home goes to 

Auction. Owners back their 

home with aggressive marketing 

and then let the buyers fight it 

out to determine the price and 

you still have a reserve giving 

you complete control over the 

final sale price.  It would be 

interesting to see how many 

times a listing price could be 

well exceeded if this method 

was used.

It has taken me over 13 

years and a lot of looking at 

the current market for me to 

get to the point of saying: why 

don’t we do this more often 

and actually give owners every 

chance of getting the very, very 

best price as dictated by the 

buyers?

There is a sale price, fee 

and marketing that owners 

want to hear and there is a sale 

strategy, price and marketing 

which will achieve the best 

price. The question is, Do you 

want to give yourself the best 

chance to sell for more?

I look forward to the new 

financial year with my new 

outlook on the real estate 

market. The 100 plus agents on 

the peninsula dictate terms with 

too much emphasis on price, we 

need to look at the simple truth; 

buyers are far more important 

judges on price than agents or 

owners.

Have a great month and 

thank you for the continued 

feedback regarding the monthly 

wrap. It is great to know how 

many people read it and gain a 

better understanding of what it 

takes to sell for more.

Andrew was extremely helpful during the entire selling process  

and helped us secure a great price for our property. He always kept  

us informed and was of great assistance in working with a tenant who 

was in the property during the sale process. Would highly recommend 

Andrew to anybody looking to sell a property in the Woy Woy Peninsula 

area. Recommended by Greg015
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